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Key Takeaways

e The $613 billion global space economy has become a compelling investment theme, as falling launch
costs and accelerating satellite deployment transform space into a scalable commercial market that
investors can explore through the newly launched WisdomTree Space Economy Fund (WSPC).

e Beyond launches, the biggest long-term opportunities are emerging in satellite data, broadband, and
defense, where recurring revenues and rising sovereign spending are creating durable growth.

* With the global space economy projected to approach $1 trillion by 2032, diversified exposure across
launch, commercial space, defense, and emerging technologies may be the best way to capture the
sector's next phase of growth.

For most of the modern era, space was something governments funded and engineers dreamed about.
It produced extraordinary science, essential navigation infrastructure, and military capabilities, but it was
not, in any meaningful commercial sense, an economy. The assets were too expensive, the access too
rare, and the applications too narrow to attract the kind of sustained private capital that defines a real
market.

That model has now changed in ways that are both measurable and, in some respects, still underappre-
ciated. The global space economy reached approximately $613 billion in 2024, according to the Space
Foundation, representing 7.8% year-over-year growth.1 Commercial activity, led by satellite services and
broadband, now accounts for roughly 78% of that total, up from approximately 60% a decade ago.2 In
2025, orbital launch attempts exceeded 329 worldwide, more than double the pace of five years earlier.3
A satellite was reaching orbit, on average, every 28 hours in the first half of 2025, and this was six hours
faster than the record pace set in 2024.4

Those numbers describe a sector in transition, but we think that the more useful frame is not the size of the
market today, but rather the structural shift that made these numbers possible, as well as what it implies
for how investors should think about the opportunities ahead.

That is the backdrop for the newly launched WisdomTree Space Economy Fund (WSPC), which provides
targeted exposure to companies participating across the space economy value chain, including launch
infrastructure, satellite data and connectivity, defense space systems, and emerging orbital technologies.
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The Cost Revolution That Changed Everything

The enabling condition for the commercial space economy is a cost collapse that has no clean historical
parallel. For most of the space age, delivering one kilogram of payload to low Earth orbit cost somewhere
between $10,000 and $65,000 depending on the vehicle. That price range made space viable for gov-
ernments and a narrow set of high-value telecommunications satellites, but it was prohibitive for nearly
everything else.

Reusable launch vehicles changed that arithmetic. SpaceX's Falcon 9 reduced per-kilogram costs to
roughly $2,700. The broader implication of full reusability, which is the stated goal of Starship, is a
cost target below $200 per kilogram over the long run, a reduction of more than 95% compared to the
expendable vehicles that dominated the market a decade ago.5

The consequences cascade through the entire value chain. Think about, for instance, internet access and
uses of satellites:

* When launch is cheap enough, constellations of hundreds of satellites become economically viable.
*  When constellations are large enough, revisit rates fall from days to hours to minutes.

*  When revisit rates reach that level, satellite imagery becomes a persistent intelligence product rather
than a snapshot.

e And when satellite broadband can be delivered from orbit to unmodified smartphones, the global
connectivity gap, still affecting roughly three billion people, becomes an addressable commercial
market rather than a development challenge.

SpaceX illustrates the scale of what this unlocks. The company completed 165 Falcon 9 and Heavy
missions in 2025, accounting for more than half of global orbital launches by count and approximately
65% of mass delivered to orbit.6 Its Starlink broadband constellation crossed 10,000 active satellites and
generated an estimated $11.4 billion in revenue during 2025, with projections approaching $20 billion in
2026.7 Starship, still in its development phase with 12 flights completed as of late May 2026, is targeting
payload delivery to orbit in the second half of 2026, a milestone that, if achieved, would represent the entry
of the world's most capable rocket into commercial service.8

The Launch Ecosystem Beyond SpaceX

The commercial space economy is not a single-company story. The emergence of a genuine multi-provider
launch ecosystem is itself a structural development worth understanding, because it implies supply chain
resilience, competitive pricing pressure, and the development of differentiated capabilities across vehicle
classes.

Rocket Lab is the clearest example of what a scaled small-lift operator looks like. The company flew
21 Electron missions in 2025 with a 100% success rate, generating full-year revenue of $602 million,
38% growth year-over-year, and ending the year with a backlog of $1.85 billion.9 The backlog figure is
particularly notable, and 37% of it is expected to convert within 12 months, representing approximately
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$685 million in locked-in revenue before a single new contract is signed.10 Rocket Lab's largest single
contract to date, which was an $816 million award from the Space Development Agency for 18 satellites in
the Tracking Layer Tranche 3 program, signals that it has crossed a threshold from launch subcontractor
to national security prime.11

In Q1 2026, Rocket Lab posted record quarterly revenue of $200 million and reported that it had signed
more new launch contracts in that single quarter than in all of 2025 combined, with a total launch manifest
exceeding 70 contracted missions.12 Its Neutron medium-lift vehicle, targeting a first launch in Q4 2026, is
designed to serve the constellation deployment and national security missions that sit between Electron's
small-lift capacity and Falcon's heavy payload class.13

Firefly Aerospace, which successfully landed its Blue Ghost spacecraft on the lunar surface in early 2025,
the first commercial lunar landing under NASA's CLPS program, is guiding full-year 2026 revenue of $420
to $450 million and is deepening its defense positioning across the Missile Defense Agency's SHIELD
program.14 The fact that a company operating at that revenue scale is simultaneously a launch provider,
a lunar lander operator, and a defense systems supplier illustrates how the boundaries between space
sector categories are blurring.

The Data Layer: From Access to Intelligence

If launch is the access layer of the space economy, the data and connectivity layer is where a growing share
of commercial value is being created. The proliferation of orbital assets is generating persistent, high-value
data streams, and the question for investors is which business models can consistently convert that data
into revenue.

Earth observation is the clearest example of this dynamic. Planet Labs operates a constellation of
approximately 200 satellites, imaging the entire land surface of Earth every single day. That temporal
frequency, daily global coverage, creates something no prior remote sensing system could offer:

A continuous, machine-readable record of how the planet's surface changes over time.15

The company reported full-year revenue of $307.7 million for its fiscal year 2026, representing 26%
year-over-year growth and, for the first time, annual adjusted EBITDA profitability of $15.5 million and
positive free cash flow of $52.9 million. Backlog reached $900 million by March 2026.16

The shift in Planet's revenue composition is as significant as the headline numbers. Defense and intel-
ligence revenue grew more than 70% year-over-year in one recent quarter, with contracts spanning the
National Geospatial-Intelligence Agency, the National Reconnaissance Office, the U.S. Navy, and NATO.17
Planet's next-generation Pelican satellites feature on-orbit Al processing via NVIDIA chips, enabling the
satellite itself to identify a specific target, which could mean a vessel, a vehicle, or a structural change,
and transmit the processed result rather than the raw image.18 That shift from data provider to intelligence
provider is the margin-expansion story embedded in the subscription model.
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Satellite broadband represents a parallel data-layer opportunity with a different scale of addressable
market. AST SpaceMobile is building what it describes as the first space-based cellular broadband network
designed to work with unmodified smartphones, no specialized terminal hardware required.19

BlueBird 6, launched in December 2025, was the largest commercial communications phased array
ever deployed in low Earth orbit, designed to deliver peak data rates exceeding 120 Mbps directly to
standard devices.14 The company is targeting 45 satellites in orbit by the end of 2026, with launches
approximately every one to two months on average, supported by partnerships with AT&T, T-Mobile,
Verizon, and Vodafone among others.15 Over $1.2 billion in aggregate contracted revenue commitments
have been secured from partner mobile network operators and the U.S. Government.20

Defense and Sovereignty: The Structural Floor

The commercial narrative tends to attract most of the investment media attention, but defense and
sovereignty demand represents a structurally important and often underappreciated driver of the space
economy. Every major military power has formally designated space as a warfighting domain. That
designation translates into procurement that is largely independent of commercial market sentiment.

U.S. government space spending reached approximately $77 billion in 2024, with combined military and
intelligence space budgets exceeding $29 billion focused on missile warning, GPS resilience, secure satel-
lite communications, and space domain awareness.21 The U.S. Space Force's procurement through Other
Transaction Authority agreements, bypassing traditional defense acquisition bureaucracy, has created a
new and expanding government customer whose programmatic flexibility has specifically enabled the rise
of dual-use commercial space companies as national security suppliers.

That dynamic is not limited to the United States. The Space Foundation's data shows government space
spending grew 6.7% in 2024 globally,22 with allied nations accelerating investment in indigenous space
capabilities. Airbus Defence and Space reported 11% revenue growth to $14.5 billion in 2025; Leonardo's
Space division grew 11% to $1.08 billion over the same period.23 Japan, South Korea, France, and
Germany are each investing in sovereign launch capabilities, satellite manufacturing, and space situational
awareness systems, a geographic broadening of the demand base that is less visible in headline market
size figures but important for the long-duration investment thesis.

The Next Chapter

The space economy is at an inflection point that shares structural characteristics with earlier technology
transitions, the commercialization of the internet, the proliferation of mobile broadband, while remaining
genuinely distinct in its physical constraints and capital intensity.

The Space Foundation projects the global space economy could cross the $1 trillion threshold as early as
2032.24 That forecast is built on the compounding of launch cost reduction, satellite constellation scale,
and Al-enabled data monetization into a set of markets that are only beginning to attract the kind of
recurring, subscription-based revenue that supports durable equity valuation.
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The investment opportunity is not a single bet on a single company or technology. It is an attempt to own
the access layer, which is to say the vehicles and infrastructure that make the rest possible, alongside
the data layer where commercial value is accumulating, and the defense layer that provides structural
demand independent of commercial cycles. Those three layers are interdependent: access enables data,
data enables defense applications, defense spending subsidizes infrastructure development, and the cycle
compounds.

The space economy is not a future technology story. It is a current infrastructure buildout with measurable
revenue, growing backlogs, and compounding applications. The question for investors is not whether this
transition is happening. It is whether their portfolios are positioned to benefit from it.

Introducing the WisdomTree Space Economy Fund

The WisdomTree Space Economy Fund (WSPC) provides investors with targeted exposure to this
transition by capturing companies across the full space economy value chain, from launch vehicles and
spacecraft infrastructure to satellite data services, connectivity, and defense space systems.

The strategy is organized around four primary thematic layers, each representing a distinct segment of
the space economy's value chain:

e Launches & Infrastructure: Launch vehicle operators, spacecraft manufacturers, propulsion and
materials suppliers enabling access to and operations in orbit.

e Commercial Space: Satellite broadband, Earth observation, precision timing and navigation, and the
analytics platforms converting orbital data into commercial intelligence products.

» Defense Space: Sovereign launch capability, satellite communications, missile warning, GPS re-
silience, and space situational awareness systems serving national security requirements.

< Emerging Technologies: On-orbit servicing, debris removal, proliferated small satellite manufactur-
ing, and other capabilities earlier in their commercial development cycle but occupying potentially
transformative positions in the long-duration architecture of the space economy.

These categories together represent the transition from space as a government program to space as a
multi-layer commercial economy, one in which the access layer, the data layer, the security layer, and the
frontier layer are compounding simultaneously and often interdependently.

It is an important moment to introduce a focused space economy exposure to the market. The cost
revolution in launch has already happened. The data monetization models are proving themselves. The
defense procurement cycle is accelerating. The question now is which investors are positioned to benefit
from the buildout that follows.

Figure 1: Table of Companies and Strategy Weights
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Company Category Weight
SpaceX Launches & Infrastructure 15.00%
Rocket Lab Launches & Infrastructure 6.62%
Firefly Aerospace Launches & Infrastructure 4.41%
Planet Labs Commercial Space 3.31%
AST SpaceMobile Commercial Space 3.31%
Airbus Defense Space 0.74%
Leonardo Defense Space 0.74%

Source: WisdomTree. Weights represent the targeted weights as of the launch of the WisdomTree Space
Economy Fund. Holdings subject to change.
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Important Risks Related to this Article

The Fund concentrates its investments in the Capital Goods international markets.

There are risks associated with investing, including possible loss of principal. The Fund invests primarily
in equity securities that provide exposure to global companies involved in activities that form the space
economy (“Space Economy Companies”), which are subject to significant technological complexity, high
capital requirements, extended development cycles, and uncertainty regarding the commercial adoption
of space-based products and services. These companies face intense competition, rapid technological
change, and evolving domestic and international regulatory requirements, which may adversely affect their
operations and financial performance. The Fund’s exposure to certain sectors may increase its vulnerability
to any single economic or regulatory development related to such sector. As this Fund can have a high
concentration in some issuers, the Fund can be adversely impacted by changes affecting those issuers.

The Fund concentrates its investments in the Capital Goods and Technology Hardware & Equipment
groups of industries and expects to have significant exposure to the Industrials, Information Technology,
and Communication Services sectors, making it more susceptible to developments affecting those indus-
tries and sectors.

Investments in non-U.S. securities involve political, regulatory, and economic risks that may not be present
in U.S. securities. For example, foreign securities may be subject to risk of loss due to foreign currency
fluctuations, political or economic instability, or geographic events that adversely impact issuers of foreign
securities. Investments in securities and instruments traded in developing or emerging markets, or that
provide exposure to such securities or markets, can involve additional risks relating to political, economic,
or regulatory conditions not associated with investments in U.S. securities and instruments or investments
in more developed international markets

While the Fund is actively managed, the Fund's investment process is heavily dependent on quantitative
models, including artificial intelligence-based models, and the models may not perform as intended.

Please read the Fund's prospectus for specific details regarding the Fund's risk profile.

https://www.wisdomtree.com/us/insights/blog/when-space-leaves-the-blueprint-and-enters-the-economy
WISDOMTREE



