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There is a very real possibility that in the coming decades, most advisors will be exclusively utilizing home-office or third-
party model portfolios.

What does that mean?

Most advisors will not promote themselves as the in-house investment professional as their sole value position to clients
and prospects.

This will be a significant shift in mindset, but it is simply Darwinism.

It is a natural evolution of a financial advisor's value proposition that started with curating investments and evolved into
curating potential solutions.

An oversimplified schematic illustrates this:
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For illustrative purposes only. Not to be construed as recommendation or advice of any kind.

Michael Kitces highlighted a version of this evolution of financial advice on his Financial Advisor Success podcast:’
So as we look at this ongoing evolution of advisors from portfolio managers—I guess if | really go back to our
roots as “financial advisors,” it was stock pickers and stock managers, and then we went to mutual fund pickers and
ETF pickers. Our curation of investments has evolved. Now we’re maybe curating a wider range of solutions for
clients in this advisor-as-curator model.
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Advisors with a curator mindset are leveraging professional resources, data and technology to holistically serve their
clients in pursuing their financial goals. It's like a doctor leveraging their resources, case studies and access to Al
networks that contain millions of medical records to help aid in making a diagnosis.

Hence the phrase “Financial MD.”

Financial MD refers to advisors leveraging additional expertise and resources to potentially deliver better outcomes—the
example is utilizing third-party model portfolios.

Why?

Clients may find comfort in knowing that third-party models provide potential benefits of the collective expertise of an
asset management firm’'s analysts, strategists and PhDs. From their perspective, advisors using third-party model
portfolios are combining valuable research and data with their intimate knowledge of the client’s needs— a welcomed
approach.

Two studies conducted on the perception of model portfolios make this case.
State Street Global Advisors’ study found that 88% of investors agree that two benefits of advisors using model portfolios

are (1) "my portfolio is being constructed by asset managers with more knowledge of the markets” and (2) “my advisor

can focus on what really matters to me.”?

WisdomTree's own proprietary study found that most individual investors believe “financial advisors using third-party
models are providing a more sophisticated asset allocation approach backed by the extensive research and technology

of an asset manager's team.”3
When you add it up, clients believe third-party models provide additional expertise that may help their portfolios.

This additional expertise is a key pillar within the advisor-as-curator mindset. It enables firms to offer a wider range of
services to clients, such as financial planning, estate planning and trusts, retirement planning, strategic tax planning and
insurance.

There will likely be a day when individual investors do not want their financial advisor picking all their investments on
their own.

Want to become your client’s “Financial MD"? Financial advisors should fill out the contact form below.

For standardized performance and the most recent month-end performance click here NOTE, this material is intended
for electronic use only. Individuals who intend to print and physically deliver to an investor must print the monthly
performance report to accompany this blog.

Related Blogs
+ Atomic Habits for Growth-Oriented Advisors

+ Growth Solutions for Advisors during Market Volatility
+ Not All Advisors Wear Capes...but Many Wear Too Many Hats

View the online version of this article here.
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IMPORTANT INFORMATION

U.S. investors only: Click here to obtain a WisdomTree ETF prospectus which contains investment objectives,
risks, charges, expenses, and other information; read and consider carefully before investing.

There are risks involved with investing, including possible loss of principal. Foreign investing involves currency, political
and economic risk. Funds focusing on a single country, sector and/or funds that emphasize investments in smaller
companies may experience greater price volatility. Investments in emerging markets, currency, fixed income and
alternative investments include additional risks. Please see prospectus for discussion of risks.

Past performance is not indicative of future results. This material contains the opinions of the author, which are subject to
change, and should not to be considered or interpreted as a recommendation to participate in any particular trading
strategy, or deemed to be an offer or sale of any investment product and it should not be relied on as such. There is no
guarantee that any strategies discussed will work under all market conditions. This material represents an assessment of
the market environment at a specific time and is not intended to be a forecast of future events or a guarantee of future
results. This material should not be relied upon as research or investment advice regarding any security in particular. The
user of this information assumes the entire risk of any use made of the information provided herein. Neither WisdomTree
nor its affiliates, nor Foreside Fund Services, LLC, or its affiliates provide tax or legal advice. Investors seeking tax or legal
advice should consult their tax or legal advisor. Unless expressly stated otherwise the opinions, interpretations or findings
expressed herein do not necessarily represent the views of WisdomTree or any of its affiliates.

The MSCI information may only be used for your internal use, may not be reproduced or re-disseminated in any form and
may not be used as a basis for or component of any financial instruments or products or indexes. None of the MSCI
information is intended to constitute investment advice or a recommendation to make (or refrain from making) any kind
of investment decision and may not be relied on as such. Historical data and analysis should not be taken as an
indication or guarantee of any future performance analysis, forecast or prediction. The MSCI information is provided on
an "as is” basis and the user of this information assumes the entire risk of any use made of this information. MSClI, each of
its affiliates and each entity involved in compiling, computing or creating any MSCI information (collectively, the “MSCI
Parties”) expressly disclaims all warranties. With respect to this information, in no event shall any MSCI Party have any
liability for any direct, indirect, special, incidental, punitive, consequential (including loss profits) or any other damages (

WWW.MSCi.com)

Jonathan Steinberg, Jeremy Schwartz, Rick Harper, Christopher Gannatti, Bradley Krom, Tripp Zimmerman, Michael
Barrer, Anita Rausch, Kevin Flanagan, Brendan Loftus, Joseph Tenaglia, Jeff Weniger, Matt Wagner, Alejandro Saltiel,
Ryan Krystopowicz, Jianing Wu, and Brian Manby are registered representatives of Foreside Fund Services, LLC.

WisdomTree Funds are distributed by Foreside Fund Services, LLC, in the U.S. only.

You cannot invest directly in an index.
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DEFINITIONS

investment managers.

Artificial intelligence : machine analysis and decision-making.
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